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Executive Summary

The aim of this marketing plan is to enhance client acquisition for Judgment Industry by targeting
judgment creditors, particularly those managing multiple unpaid judgments. The strategy leverages
recent increases in high-profile judgment cases and shifts in debt collection practices to position
Judgment Industry as a valuable resource for creditors. By focusing on partnerships and targeted
outreach, we intend to build a robust pipeline of potential clients through legal firms and networks that
can act as aggregation points for multiple creditors.

What the Data Shows

Recent data indicates a significant rise in high-profile judgment cases involving public figures such as
E. Jean Carroll and Kanye West. This trend suggests an increased potential for creditors seeking
collection assistance. Furthermore, legal firms like Warren & Migliaccio are gaining prominence,
representing opportunities for partnerships to reach broader networks of creditors. Regulatory
changes, including New York's SHIELD debt collection rule, are prompting creditors to reconsider
their strategies, creating an opportune environment for targeted marketing efforts.

Target Audiences

Primary targets include law firms handling multiple judgment cases, property managers with several
unpaid debts, and businesses with outstanding judgments. Secondary targets are organizations that
represent consortiums of creditors, such as landlord associations and contractor networks. These
entities are valuable because they can provide access to multiple creditors, thereby maximizing the
impact of our marketing efforts.

Channel Strategy

To reach target audiences effectively, we will concentrate on digital channels and professional
networks. Online legal forums, LinkedIn, and industry-specific newsletters will play a crucial role in
our outreach efforts. Partnerships with emerging legal firms like Warren & Migliaccio and
collaboration with professional groups focused on debt recovery will provide direct access to potential
clients. Monitoring ongoing high-profile cases through platforms like Google News will help inform
timely engagements and discussions.

Messaging & Offers

The core messaging will emphasize Judgment Industry's expertise and success in judgment
enforcement without upfront costs. We will highlight case studies of successful collections, particularly
from high-profile cases, to build credibility. Offers will include custom terms for bulk placements and
contingency-based fee structures to attract law firms and organizations managing large volumes of



judgments.

30-Day Action Plan

1. Identify and reach out to key legal firms like Warren & Migliaccio for partnership opportunities. 2.
Develop targeted content discussing recent high-profile cases and regulatory changes to be shared
across digital channels. 3. Engage with industry-specific forums and groups to raise awareness about
Judgment Industry's services. 4. Monitor ongoing high-profile judgment cases for further engagement
opportunities. 5. Launch a LinkedIn advertising campaign targeting legal professionals and property
managers.

How We Will Measure It

Success will be measured through metrics such as the number of new case sign-ups, engagement
rates on digital campaigns, and partnership agreements with legal firms. We will track the conversion
rates from targeted outreach efforts and monitor the growth in our client base. Regular reviews of
these metrics will allow for adjustments in strategy to optimize results.

Evidence & Sources
https://news.google.com/rss/articles/CBMiogFBVV95cUxQd1dHM2s2ZmRfMW5vdXBIQONvAGdVbEkzYk5VZnc4ckNNVXpT
dylHbm1TMGFIWkd3dzQ2WDJURTZCc3B1lUXIWWI]RINTc4ANG94cVVKkSGhFLVNUNEVBUKkpgeXNFNGswaFRELXRaTG5K
TXBIcnJTcOxBeVBKNVILaTcxN1FiUk5FbkIBczIDN)VILTJjZGhfVC10dXJEYkhTaUdNR1E?0c=5
https://news.google.com/rss/articles/CBMibOFVX3IXTEINSVpGenRWSnUtUUdrzZXFaRzZOa3RyUEZZZXI12M3RKZkVONVh4
M2hwbExOSnEyUDkwUTMwROXLeTRILVZILXpJYUolUUNXUKdWd0ZLZG4zZI9BTGVTREZMVTM2MUKSjVORm5xdXdI
WdIBbOFVX3IXTELILVASTTBPAGZLaS03dzNTcUpYM2FHS1J2L TMXUWIYWS1fZVJIFazc5Z2214cTZocjF2VEXNMFF5dkIJNb
kNpYzB1SVkzTWphTjd2cDMzODIRQ2VkdUZtUEhfcXdMY 1VtdFBoeXFUTXRpMA?oc=5
https://news.google.com/rss/articles/CBMiowFBVV95cUxNdjhxbVI1TkpXWnI5YnV1aFR1O0GdPNVphdkVrUG52U1BjbOtPSD
hfROVFREJOMmMI2bFR3VVpSWEpka2hkanYOTmVDaWXEUGR3QU1pTO0piZ2pzT1hNa2JEcW1BeHM4R3ZCdHJIdzFKRDN
QOFI4bVVQWDg4c3FnOHAIMXFNdHdRRVFWZ3hMeDhPdnZYUXRxalcObVZ4MkISOGdRVmMVB?0c=5
https://news.google.com/rss/articles/CBMilgFBVV95cUxOS1BSRzFFa0FuzVZ2Vk9VeUFOTXNYbHBxelpsblpnSmFwUGpa
VzZlejFEaDEzaGU5ZG5VaFF4QUtoaGRRb210ajVVQ3VXRjFTQOpGRkI4SzBydGkxWjQ4NndCNjlaSXhkUHMOdOFac2ZFe
DAzNWS8tSEVJejVLc2htOFpWUXIWNWLVE5nc2daUzNY SKExdmRnd1Z5WjBtWEtJdEFVLXUOMDImMLW5gakJJZW5Uaks3
VzE4S19yQm4dyamQ4aUxBTG53X0xIR3kxejB0Z0RabW93?0c=5



